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Spotlight:
$225,000 Over
Asking in Weston

By Abigail Halal

Owner | Founder | Home Stager Staged properties not only sell for a higher price point, but
they sell quickly... Nothing is worse than a property that
lags on the market! The owner still has to cover the cost of
the mortgage, utilities and either snow removal or
landscaping depending on the season.

Staging may feel expensive upfront, but the ROl is worth if!

It was listed on 3/22/2023 and closed on 4/12/2023! Total
time on the market from start to finish: 23 days!

| constantly advertise: “For less than 1% of
your home's current value, you can see
up to a 10% increase in your selling price.”

For this particular property, the listing price
was $1,795,000. The cost to stage was
$4,250... Way less than 1%! The property
sold for $2,020,000. That's $225,000 over
asking!

Ready to stage! Contact me today!

Email: HomeStagingbyAbigail@gmail.com
Phone: 617-519-9133 (Call or Text)



What's new in
inventorye

By Abigail Halal
Owner | Founder | Home Stager

Inventory continues to grow as it does
every Spring! More sofas, rugs, accent
chairs and dining chairs...

I'm particularly excited about a pair of
mid-century modern accent chairs
(pictured above) as well as a sofa and
some very modern accent chairs that |
think will pair nicely with this super fun
coffee table at an upcoming install in
Shrewsbury... Stay funed!

INVENTORY AND INSTALLS

Most recent installs

By Abigail Halal
Owner | Founder | Home Stager

Spring has Sprung!

This month, | staged two properties in Grafton, Milford,
Harvard, Andover, West Roxbury, Cambridge, Arlington,
Reading. Needham and Salisbury! Many of these were
vacat properties but a few were accessory rentals!

What is an accessory rental?

Accessory rentals start with a home staging consultation.
(Make sure to read the March newsletter for more details
on consultations!) Consultations and accessory rentals are
intended for sellers currently living in their home — or
perhaps they moved out but left some furniture pieces
behind.

This service can range from a few key rooms or the entire
property. For example, | can help accessorize the main
living areas, or perhaps a few “bare spaces,” such as guest
rooms, offices or libraries.

Consultations and accessory rentals are tailored to the
seller’'s needs and their property.

Looking to stage a property or book a consultation?

Email me at HomeStagingbyAbigail@gmail.com



UPCOMING EVENTS
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By Abigail Halal pim

Presentations for Agents - “I cannot

Owner | Founder | Home Stager v COIlVlIlCe mY %\
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Are you a real estate broker, sales manager or office administrator looking 1 | SellerS tO Stage'”

to educate your agents on the topic of home staging? Are you a new
(or even experienced!) agent having a fricky time convincing your sellers

o Home Staging Presentations for Agents: .
to stage? Let's fix that! 9 ¢ Z ][
* Services 6 5 (/\<
. . . * Pricing
Based on the conversohon§ I've had over the years, |‘v§ realized |T'§ not o Bofore andiAtiar Photos
that agents don't want to list and show staged properties - they're just not * Statistics
sure how tfo introduce the topic to their sellers. * Common SellerMisconceptions '

* How to Educate and Respond to
. . . . Hesitant or Refusing Sellers
After all, seling a home is an emotional process. It can be challenging

for sellers to change their thinking and see their property as something
to market and sell to the masses rather than their home...

Contact me today to schedule a presentation at your local real

| get it! Especially for new agents! Perhaps the sellers just signed the listing agreement and the agent already pitched
them on their commission percentage... Now agents are faced with the challenge of infroducing their sellers to this new
concept of home staging and convince them to pay for it. And the sticker price can be shocking to sellers if they're
completely unfamiliar with home staging services!

As an agent, you know it's in everyone's best interest to stage - stafistics tell us staged properties sell quickly and for a
higher price - but you're not sure how to convince them and you certainly don’'t want to pay for it! Why should you?
You're already working for commission...

And now you're up against those super successful, multiple-closings-a-month, full-service agents who DO pay for staging
services... Or their broker pays or there's a program that covers the cost! How do you compete with thate

Well, you can! You just need to learn how to introduce staging services in such a way that a seller will feel foolish for ever
thinking of skipping such an important step in the listing process... Education is key!

Let’s chat! Or better: Invite me into your office for a presentation! I'll not only tell you about my services, pricing and
share some before and after photos, but I'll present you with some proven home staging statistics that you can turn
around and share with your doubting sellers.

And more importantly: We'll talk about sellers and their common misconceptions on home staging.

You may have tried to suggest staging services - even went out of your way to get them a few quotes to consider - only
to hear:

“Oh no! Am | buying the furniture!2 Home staging is foo expensive!”

“We don't need home staging... Our home has been professionally decorated.”
“We don't need a stager to declutter and clean.”

“We can't have the house staged while we're living here!”

“Let’s just wait and see what happens... We can always stage later if we need to.”
“What's the point2 Staging won't fix all the problems.”

“Why do | need to stage? Won't my house sell eventuallye”

I'll share how | educate sellers and respond to these common misconceptions so you're better prepared in the future!
Contact me today to schedule your in-office presentation!
Email: HomeStagingbyAbigail@gmail.com

Phone: 617-519-9133 (Call or Text)
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estate office!



